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Baxter’s Towing
Storage & Propane

There are many odd jobs out 
there that need to get done. We 
are proud to say that there are 

very few that we cannot handle.
Heavy, Medium, and Light Duty Towing & 

Recovery, Road Service, Lockout, Flat Tire, 
Fuel Delivery, and Flatbed Services

5333 Airline Road

231-865-3731
In God We Trust—Do You?

Owner Larry Baxter is proud of the 

services that he, his family and staff 

have provided since his grandfather 

founded the 

business 67 

years ago.

SHORELINE
MEMORIAL SERVICES

CREMATIONS & FUNERALS
• Personal • Compassionate • Affordable

~ Cremation Packages
from $1,595

~ Traditional Funeral Packages
from $4,995

David Cummings, Mgr. – Doug Peterson

231-722-5050
WWW.SHORELINEMEMORIAL.COM

CUSTOM SHEET METAL 
VENTILATION

GARY WELLER & MIKE HERRYGERS - OWNERS

Heating • Air Conditioning
3015 S. Brooks Road

24 HOUR EMERGENCY SERVICE
773-7575  •   FAX 773-0533

G & W 
REFRIGERATION

Residential Commercial

ARE YOU READY FOR WINTER?
CALL FOR ANNUAL FURNACE TUNE UP

CLOVERVILLE BAPTIST 
CHURCH

Join us for morning service at 11:00am
Sunday School is at 9:45am

Pastor John Karvonen

4345 Heights Ravenna Rd, Muskegon
Ph: (231) 773-5546

Local New Business Profile: 
Marhar Snowboards retail shop
by Calvin and Kate Holtrop

Josh Skiles, co-owner of Marhar Snowboards, 
started doing business with Nathan Morse years 
ago to explore a new, adventurous path in their 
lives. But the young business owners could never 
have imagined what selling their snowboards 
would eventually become.

Before they built the business, they built 
and tested their very first snowboard. Skiles and 
Morse decided their board was marketable, when 
Morse told his friend it was the best board he’d 
ever been on. Holding Nathan as a trustworthy 
snowboarding veteran, Josh knew he could sell 
that board. “And I think that moment, that was 
the excitement, like we actually had something,” 
he said.

Skiles explained how the pandemic became 
the reason the company built a retail center into 
its factory facility. “Because of COVID, we just 
didn’t know how or what the retail was going to 
look like,” Skiles said, “so we turned [our office] 
into a retail center, and that way we started doing 
boots and bindings and snowboards.”

Having a retail center joined to the Marhar 
factory on Airline Road gives customers the 
ability to see the process that goes into making 
the snowboards they buy. “We’ve sort of created 
an atmosphere where we can give people 
an experience to show how you’re spending 
money,” said Skiles. Snowboards can range from 
about $400 to more than $900, because they are 
handmade and taken through lots of different 
steps of development. But each board is a 

quality product, giving people a good experience 
snowboarding on it. “Start to finish,” said Skiles, 
“you know that your snowboard is made right 
here.”

The retail center’s location also increases the 
speed of delivery. “In our old building, if you 
ordered a board on Monday, the fastest we could 
get it to you would be Thursday,” explained 
Skiles. “Now, if you order a board at eight o’clock 
in the morning, we potentially could have it out 
by noon.”

But COVID-19 hit the snowboard industry 
hard. “Because everything was shut down but 
skiing and snowboarding [were] outside, we, 
as an industry, couldn’t support all the new 
people wanting to experience it and have new 
equipment,” Skiles said.

“Now, we’re seeing kinda similar things, but 

Marhar Snowboards’ factory and retail 
store

Marhar Snowboards’ retail store inside 
the front of the factory

Marhar Snowboards’ factory: graphics 
sublimation printers

on the raw goods end,” Skiles continued. “In the 
normal year, we might have one or two material 
changes. Now it seems we have to make material 
substitutions all the time... now it’s, ‘How do we 
source material?’ And I think that’s the biggest 
challenge COVID’s hit our industry [with].”

On top of making and selling quality 
snowboards, Marhar specializes in giving 
customers an online snowboard customizer. 
Skiles said that out of all the snowboard 
companies in the United States, Marhar is the 
only one customers can actually go on the 
website, upload their graphic, and see what their 
design is going to look like. “So, if somebody 
doesn’t like our stock graphics, they can spend 
a little bit more money and get whatever they 
want on it,” he added.

Skiles and Morse gained another co-owner 
when one of Morse’s brothers, Andrew, joined 
Marhar Custom Snowboards after he got out of 
college.

Even while weathering the storm of COVID-
19, Marhar Snowboards is still a popular brand, 
selling through the company’s store and through 
other major snowboard retailers. Their fan 
favorite is the Lumberjack, a men’s snowboard 
they call the ‘Swiss Army Knife of Snowboards’. 
And for women who want the versatility of the 
Lumberjack, Marhar has the Lumberjill.

Whether the Marhar team goes snowboarding 
around the U.S., or whether they receive feedback 
from other snowboarders, they feel great about 
finding their brand-name snowboards all over 
the country. “That’s wild,” Skiles declared.

Vis i t  Marhar  Custom Snowboards 
at 5693 Airline Road, next to Sundown 
S h e e t  M e t a l ;  o n  t h e i r  w e b s i t e ,  
www.marharsnowboards.com; on Facebook, Twitter, 
Instagram, and YouTube. Or you can give Marhar 
a call at (616) 432-3104 or (231) 638-6165, or email at  
josh@marharsnowboards.com.

Lake Michigan Credit Union 
Hires Molly Fazakerley as Loan 
Originator for the Grand Haven 
Area.

Grand Haven, 
MI  – Lake Michigan 
C r e d i t  U n i o n 
(LMCU) is pleased 
to announce the 
hiring of  Molly 
Fazakerley as Loan 
Originaor in the 
Grand Haven area. 

Molly attended 
B a k e r  C o l l e g e 
a n d  s t u d i e d 
s i g n  l a n g u a g e 
interpreting before 
starting her career 

in finance. She then specialized in mortgages, 
receiving her Michigan Mortgage Originators 
License.

LMCU’s Vice President of Regional Mortgage 
Production, Lisa Delass, is excited to add Molly’s 
experience and expertise to the team: “Molly’s focus 
and dedication to providing the best experience for 
our members makes her the perfect fit for LMCU’s 
mortgage team. She will bring both knowledge and 
care to the mortgage process and our members.”

“I started as a personal banker, then found that 
my passion was more in lending,” Molly said. “I 
started as a loan officer assistant and my passion 
for mortgage grew from there. I look forward to 
being part of LMCU, a company that truly cares 
and makes a difference in our community.”

Lake Michigan Credit Union (LMCU) is the 
largest credit union in Michigan. Employing a staff 
of over 1,500, LMCU’s assets exceed $10 billion, 
with a mortgage servicing portfolio of over $12 
billion and over 500,000 members. LMCU has 59 
convenient branch locations overall, including 13 
in southwest Florida. LMCU members have access 
to over 55,000 AllPoint ATMs worldwide. LMCU 
provides a full range of financial services, from 
high interest-bearing checking accounts to personal 
loans, mortgages, investments, and commercial 
banking.

To find out more, visit LMCU.org.


